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BIG BEAR STORES COMPANY 


HISTORY 

Big Bear Stores Company is engaged in the operation of a chain of retail food 
stores. Since its incorporation on November 27, 1933, as the biggest single 
supermarket in the U.S.A., the company has grown to its present size of 32 
operating units, three of which were opened during the fiscal year 1960, and 
oneso far during the 1961 fiscal year. The stores are located as follows: Four - 
teen in Columbus; three in Springfield; two stores each in Toledo, Newark, and 
Lancaster; and, one store each in Zanesville, Waverly, Mansfield, Chillicothe, 
Marion, Hilliard, Marietta, and Parkersburg and Huntington, West Virginia. 
In addition, four other supermarkets are in various stages of planning. 

The company also owns and operates two wholly owned subsidiaries 
in Hart Stores, Inc., which is engaged in the sale of drugs and drug products , 
tobacco products, electrical appliances, toys and various items of men's wearing 
apparel, along with other variety stores merchandise; and in Buckeye Premium 
Stamps, which is their own stamp premium company providing service not only 
to its own stores, but to independent merchants in their trading area. 

OFFICERS 

The officers of the company are Wayne E. Brown, President and Treasurer, 
William S. I reland. Executive Vice President, Robert H. Ewing and Lawrence 
E. Mack, Vice Presidents, and Roger A. Yaple, Secretary. 

-The First Columbus Corporation- 



















SALES AND EARNINGS 


Both sales and earnings of the company have shown a very steady and con- 
tinuous rise with sales for its latest fiscal year ending February 27, I960, of 


$88,634,599.02, representing an 11 per cent increase over the prior year. Sales 
for the company over the past ten years on a consolidated basis are as follows: 


1951 - 

— 27,758,711.12 

1956 —• 

- 61,205,427.54 

1952 - 

— 33,064,832.69 

1957 - 

- 71,490,808.15 

1953 —— 

— 39,180,749.54 

1958 — 

- 74,398,756.71 

1954 - 

— 43,652,370.82 

1959 - 

- 79,737,504.90 

1955 - 

— 54,603,943.30 

1960 —• 

- 88,634,599.02 


Earnings of the company have kept a close pace to gross sales, with minor excep¬ 


tions. Earnings in the year ended February 27, 1960, increased to $1,785,765.88, 


or$l .53 per share of common stock outstanding from $1,454,974,67, or $1 .28 


per share for the preceding year. Earnings for the previous years are as follows: 


(*On consolidated basis) 


1951 - 

— 577,002.00 

1956 - 

796,429.00 

1952 - 

— 380,645.00 

1957 - 

991,785.00 

1953 - 

— 455,192.00 

1958 - 

- 1,309,665.59* 

1954 - 

— 557,406.00 

1959 - 

- 1,454,974,67* 

1955 - 

— 779,774.00 

I960 - 

- 1,785,765.88* 


The growth record of Big Bear Stores is even more striking if we should go back 


a few years further to the end of World War II (1945). In that year, sales totaled 
slightly over 6 1/2 millions, compared to 1960 sales of over 88 millions. Earn¬ 
ings were approximately $38,000.00, compared to $1,785,000.00 in 1960. It 


is also interesting to note from the annual report that over a million dollars was 


charged to the depreciation and amortization account in fiscal year 1960, aver 


aging over $ .90 per common share outstanding. 
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DIVIDENDS 


The company has paid cash dividends of $.33 per share on its Class A, (except 
for stock held in escrow), and Class B, common stock during fiscal years 1958, 
1959, and 1960. The dividend was increased with the firstpayment of fiscal year 
1961, with $. 14 being paid as opposed to $. 11 in previous years, thus indicating a 
payout of $.42 on a yearly basis. In addition, a stock dividend in the amount 
of 5 per cent was paid on January 1, 1958, and January 1, 1959, and a 3 1/2 
per cent stock dividend was paid on January 1, 1960. 

CURRENT DEVELOPMENTS 

To keep pace with the ever increasing sales, the company is presently building 
onits 25 acre office and warehousesite in Columbus, Ohio, a new staple foods 
warehouse. This new structure will have two floors, each with more tharv 60,000 
square feet of floor space. The top floor being serviced by a 20,000 pound 
capacity elevator. This warehouse will boast the latest in modern warehouse 
design and equipment. The first floorwill be used for staple groceries and operate 
in conjunction with warehouse number one, a completely modern 150,000 square 
foot structure. The second floor will house tobacco, drugs, and some sundries. 
This new building will be ready for occupancy in the fall of 1960, and will 
free the Delaware, Ohio, warehouse for storage of general merchandise and 
sundry items. 

This follows by only several years the construction of the perish - 
able foods warehouse, which is one of the very finest facilities of its kind in the 
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industry. It contains 2,000,000 cubic feet of space and is a modern marvel of 
design. Of the total, 215,000 cubic feet is frozen foods storage, maintained 
at a constant 10degrees below zero; six banana ripening rooms with a capacity 
of twelve freight cars; a 39,000 cubic foot meat cooler; 77,000 cubic feet in 
two produce coolers; and 66,000 cubic feet of refrigerated candy storage. The 
warehouses are controlled by International Business Machine's new RAMAC, 
which has increased the efficiency of operations by speeding up deliveries of 
merchandise to stores and by providing accounting controls of inventory with the 
utmost in speed and accuracy. 

INDUSTRY STATUS 

One of the most important factors in analyzing any stock, we feel, 
is the one of comparison of certain statistical ratios of the company under study 
with others in the same industry. We, therefore, present in the following chart, 
thegross sales per store, the net after taxes as a percentage of total sales, and 
the percentage earned on common equity of Big Bear Stores Company, as com¬ 
pared first (a) to five of the giants of the industry, and then (b) to five chains 
of more comparable size. Latest fiscal year reports were used in each case . 
























Company 

Sales per Store 
in Millions 

Net as % 
of Sales 

Net as % 
of Common Equity 

A & P 

$1,180 

1.03% 

11.5% 

Kroger 

1,370 

1.31 

14.1 

Grand Union 

1,320 

1.48 

17.2 

Safeway 

1.087 

1.50 

16.5 

National Tea 

912 

1.08 

8.1 

BIG BEAR 

$2,858 

2.01% 

21.5% 

Food Mart 

842 

1.83 

13.5 

Colonial Stores 

978 

.82 

12.3 

Penn Fruit 

2,441 

1.16 

10.1 

Borman Foods 

1,625 

1.79 

15.8 

Thorofare Markets 

2,037 

1.52 

18.3 


CONCLUSION 

Many factors are constantly at work which will effect to a great degree, the 
future of the food industry. The most important of these, we feel, is the one of 
the dynamically expanding population. 

Since over a period of many years, the percentage of consumer 
income spent on food has been relatively constant, varying between 21-24 per 
cent, it is possible to project gains for the food industry simply on the basis of 
an increased supply of customers. Actually there are and will be even more 
important changes occurring in such things as "population mix" and in consumer 


































income and desires, all of whichshould favorably influence food distributors sales 
and profits. Among the age categories expected to show the greatest percentage 
of increases in the coming decade are teen-agers, a group notorious for its pro¬ 
pensity to consume greater than average quantities of food. It is also expected 
that the rate of new family formation during the period will proceed at a greater 
than proportional rate, thereby implying a long-term continuation of favorable 
population growth. 

Wealso feel that the factor of stability of the industry should cer¬ 
tainly not be overlooked. Even during periods of general business recession, the 
industry has demonstrated exceptional strength. In fact, outlays for food pro¬ 
ducts advanced 2 per cent during the 1953-54 business downturn, and 3 per cent 
in the 1957-58 setback. 

Big Bear Stores Company, with its dynamic management team, 
(whichhas been builtup fromwithin), and its progressive ideas of management, 
we feel, has just begun a new era of growth. The company through its intensive 
managementtraining workshops for its key employees, has added much in the last 
few years to its efficiency of operation. The stock, presently selling at a con¬ 
servative price for earnings ratio, we feel, gives the investor a better than 
average chance of capital appreciation over the long pull with a greater degree 
of safety than can be found in most other stocks. 

Statement of Financial Condition and Profit and Loss Statement 
for the year ending February 27, 1960, are shown on the following pages: 


The foregoing is for Information only and is not a prospectus, an offer to sell, or a solicitation of offers to buy 
any security. The information has been obtained from sources believed to be reliable but is not guaranteed by 
us either as to its accuracy or to its completeness. The First Columbus Corporation, or its officers, may from 
time to time have a long or short position in and buy and sell securities referred to herein. 












CONSOLIDATED GROSS REVENUE 


MILLIONS 
OF DOLLARS 



GROSS REVENUE FOR FISCAL YEAR ENDING IN: 


1951 .$27,758,711.12 

1952 . 33,064,832.69 

1953 . 39,180,749.54 

1954 . 43,652,370.82 

1955 . 54,603,943.30 


1956 .$61,205,427.54 

1957 . 71,490,808.15 

1958 . 74,398,756.71 

1959 . 79,737,504.90 

1960 . 88,634,599.02 


























































CONSOLIDATED 

PROFIT BEFORE FEDERAL INCOME TAX 
AND DISTRIBUTION THEREOF 
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Profit before Federal Income Tax 
Federal Income Tax 
Retained earnings 
Dividends paid* 


*ln addition to the cash dividend, as shown 
above, a 5% common stock dividend was is¬ 
sued in 1958 and 1959, and a 3)6% was paid 
in 1960. 
































































































BIG BEAR STORES COMPANY AND WHOLLY OWNED SUBSIDIARIES 

COLUMBUS OHIO 


o 

vO 

O' 


t" 

<N 

>1 

< 

PS 

aa 

w 


H 

W 

w 

a 

cn 

W 

u 

z 

C 

hJ 

c 

p= 


ss § 

* 


h O' 
w p-T 


:gg 


wo 


GO 

< 


* r- 

r* fn 

■* n 


ait; 

gift 

x z < < 

OS 

5 

u 


« ? 5 

51 2 

§ |!s S 

iff*] 

* I >11 

is ib 

5 E §•£ ca 

S|:J|| 

]slit!»! 

*• « 3 C w. © C*g 
c **. - c Z ~ *3 

2 © * g - c * - 

ti'im 

i-3 1‘sl 3 l 

Ceo | S | 

►. ’5 ►. 

- o! 


X 3 £ 


S 5 N 


S 3 i 3 3 


to 

H- 

UJ 

vo 

to 

< 


-II, 
£ * 2 

i i 


I 


Hi . 

11J JI 

i l S I c 
I a 2 ; £ 




I I 


t* O' 

Si 


iu'ii 

► a b g • 

ij 1 li 
*1 ? 8 : 
sail? 


s 

** 

£ 

z 

ie 


jla 


ii 5 «P 

ttj *5 
(2^ 
H 


*1 

N 

h 

M 

n 

W 

e 

: * 

CM 

vi 

8 

s 

5 

1 

2 

*4 

6 

© 

I 

o 

i/) 

<*9 

N 

■ 

SI 

cs 

«*9 

s 

r- 

•» 




'O 

«» 


W 5 M © 

^ © 5 

2 1.1 

3 3 S' 


» N « O « « » 

h •! 

2 $ $ 3 3 j 5 $ 

+ * Vi 

11 ; 1 

1 t« O ^ M 

« « w ^ 

d M \C 1/5 

f 8 S S 

21 = § 51S 

w w 0 V 

«• 4ft 

S 2 S 

5 * 

3 S S 3 

m 


e 

t 

£ 


| 


HI H e 


H 

Z 

W 

OS 


a x S i, 

f 1 } | 

< T £ O 


5 f 
II 

- © t 
■ s - 

So 0 

£ S -3 

I £ J 

«5 ^ “ 

S 1 

5 s 



I 1 

! * 
J 


s 

v .2 
x 5 

! | 

s = 

I i 

S a a 

J H 

II ] 5 

Is-*" 
i I J 

c { { 

5 J3 C 










































































































































